Job Description of IT Sales Representative Position:

Quality Institute of America is consulting and software company based in Houston that provides innovative solutions to corporate, government, and education clients to help leverage technology in order to solve business problems. We are seeking motivated individuals to add to our inside sales team to help us expand into new markets as well as expand our technology offerings with our current clients. 

Responsibilities include:

· Spending 80% of time
engaged in inbound/outbound sales activities, primarily focused on cold-calling on Quality managers, directors, and C-level executives 

· Generating leads and setting qualified appointments for Sales consultants 
· Diligently maintaining contact activity information within the our sales force automation system (ACT) 
· Coordinating and following up on opportunities with outside account managers 

· Participating and
contributing in weekly sales meetings and training sessions 
Preferred skill set includes:

· 1-2 years experience prospecting to C-level executives, IT solutions preferred 

· Excellent communication skills, both verbal and written 

· Articulate, persistent, and outgoing with a professional phone demeanor 

· Ability to use Microsoft Office products and other sales tools (ACT database). 

· Self motivated, ability to multi-task, and takes the initiative to do the right thing without being asked 

· Bachelor’s degree preferred 
· Knowledge of quality management system standards (ISO 9001 etc.) is a plus 
We offer:

· A competitive compensation package that includes high commission 
· An opportunity for career advancement. We are a growing company with many opportunities for advancement. 
